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Date: August 31, 2007

To: John Doe
From: Kassi Pontious Realtor
Re: Comparative Market Analysis

I know that your home is probably the most valuable possession you have.

In fact, many of the people | serve have only the equity in their property to see them through their retirement
years. With this in mind, | wish to thank you for trusting me to help you through the process of selling your
home.

My first objective is to help you set a listing price that represents your property's top market value -- an
objective that requires a thorough understanding of the market. To help you in this regard, I've included a
detailed market analysis that provides information about similar properties in your area that are currently for
sale or recently sold. It has been prepared to ensure that you make the most informed decision you can
when pricing your property.

Additionally, this presentation also includes a description of my marketing strategy, as well as tips for
making your home as attractive as possible to prospective buyers. You'll also find extensive information that
will help you feel confident that you are being represented by an agent and company that is second to none.

| welcome the opportunity to serve you, and encourage you to contact me whenever you have questions
about the marketing and sales process.

Sincerely,

Kassi Pontious
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Recent Testimonials

Here are a few testimonials from some of my recent clients. | have many more if
you'd like to see them.

Testimony # 1

I recently listed and sold my home through Wasatch Real Estate Properties. | was very
impressed by the professionalism throughout the process and in completing the transaction.
Both Kassi and Heather were easy to get a hold of and very supportive when unexpected

issues would arise. Even to the extent that when | needed to lower the asking price so my
house would sell more quickly they discounted their commission. When | had a few

loose ends to tie up as far as final repairs etc Heather and her husband were there to assist me.

Being a single mom of six children and working multiple jobs the extra mile they went to support
me was invaluable. My home sold rather quickly and the multiple offers | got were all solid
offers from qualified buyers.

The whole process went very smooth on their end and | would not only definitely use them
again but | would highly recommend them to any one either purchasing or selling a home.

Sincerely,
Annette Hender

Testimony # 2

We have purchased 3 different homes and working with Kassi and Heather was by far the best experience
we have had. They were prompt to respond back when messages were left and were on the ball. They
answered all our questions no matter how silly they may have seemed. Kassi and Heather are honest, fair,
and willing to do what ever it takes to meet the needs of their clients. We reccommend them for anyone
who is buying or selling real estate. They are the best real estate agents anyone could ask for.

Sincerely,
Kaylan & Natalie



Prepared for John Doe 7 Ak
By Kassi Pontious Realtor /WA d_TCH_

REAL ESTATE PROPERTIES

My Marketing Action Plan

Our strategy for getting your property sold for top market value is a simple but effective one: We'll maximize
its market exposure so you attract as many qualified, motivated buyers as possible. We'll also keep you
fully informed of all Our activities, as well as all developments related to the listing.

Specifically, We will market your property through:

Multiple Listing Service AMLSB

Ceatured Listing on our Websites A2BL is on the top page of google
Your Own Personal DRL of your Listing

Listed on www.REALTOR.com

Local Real Estate paper

Local Real Estate Magazine

Real Estate.com agents throughout Northern Dtah

Professional Virtual Tour of Property with quality flyers AandProfessional brochuresB
Large Email campaigns

Direct e-mail notices to other agents

Notifying all potential buyers in my database

Notifying the area's top EO REALTORS

Cor Sale sign

>>>>>>>>>>>>>

In addition, We will:

A Help you determine the best asking price

A Offer proven advice on how to prepare your property for showings

A Call you regularly and also provide you with a Customer Service Web Page so you stay fully
informed of everything | do to sell your home

A Provide feedback from all showings

A Dpdate you on money market changes that could affect your property's sale

A Pre-qualify motivated, potential buyers

A Present and discuss each offer with you

A Negotiate the highest possible price and best terms for you

A Manage all contractual, title and transaction details and keep you informed

A Ensure your check is delivered at closing

A Arrange for a moving company and relocation agent, if required
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